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}\_‘ Argaam Corporate Finance Overview
L Executive Summary

About ArgaamCapital I NJj I BoSiQass Lines

A Argaam Capital 0 Argaant Us a specialistemerging markets investment bank
establishedin 2007 headquarteredin the Dubai International FinancialCentre
0 & 5 La@dregulatedbythe DubaiFinanciaServicesAuthorityd ¢ 5 C{ ! € 0

A Establishedto be a niche provider of derivative products for the Middle East,
Argaamhas rapidly grown to become a leading world-classinvestment banking
institution focusing on emerging markets, providing regional and international
productofferingsacrosssevencore businessareas

A We have a strong regional and international shareholder base including
institutions and high net worth individualswith globalreach extendedby strategic
relationships

A Our team is comprised of finance industry professionalswho are dedicatedto
emergingmarkets

A 1 NJj | inveSiraentin bestin-classsystems strict risk managementpoliciesand
guality managementhas mitigated the impact of the current market conditions
therebyattractingthe attention of internationalbankingclientsin a flight to quality

Credit Trading

Equity

Corporate
Finance

Derivatives

Custody
Services

Asset
i Management
About ArgaamCorporateFinance

A We provideclient-driven crossborder advisoryservicesand tailor-made solutions
linking the Middle Eastto globalemergingmarkets

A We work acrossall sectors with strong regional experience and crossborder
executioncapabilities

A We typically adviseon transactionswith total enterprise valuesbetween US$ 20
MM and USs 500 MM

A We focus on delivering good opportunities for our clients by assessing
attractivenessand availability of transactions,while building relationshipswith
target stakeholdersfrom the start ¢ thus raisingthe succesgate of transaction
execution

A We focus on intensive up-front work to identify and evaluate companies as

potential acquisitioncandidatesor aspotential buyersof a businessbasedon our Sellside Buy-side Transaction Structuring
Ot A Spédifiscteria Advisory Advisory Support Support

M&A Advisory Restructuring Fundraising

Capital Raising
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L The Specialist Emerging Markets Investment Bank

A We focus on the management of MENA regional investment funds and have established two funds to date; regional listed ec
Asset and credit

Management A2S fS@PSNIFr3IS I NJjIFYQa ASNWBAOSa (2 LINRPGARS RAFFSNBYGAlGSR

funds according to their needs

A We offer clients a fully integrated platform to execute listed equity buy and sell orders across all MENA markets, cambining
regional expertise and market knowledge with international best practices

Our clients include many of the largest regional and international financial institutions

We have recently been ranked in the top 5 of all brokers on the Nasdaq Dubai

A We offer a suite of Corporate Finance services for companies operating in different sectors, which are focused arounginhree

1
Corporate areas. . |
; o M&A Advisory X
Finance .

|

1

Cash Equity

o Restructuring
o Fundraising

: A We have one of the most active credit trading desks in the GCC region which acts as a market maker in regional bondssand
Credit A We assist our clients in executing their trading strategies and in constructing portfolios of debt securities accordiirgiskth

Trading _ appetite
A Our trading team provides daily pricing updagesl market colour on regional activity

28 LINPEOARS FyR FNNIy3IS OdzataRe (2 FHLOAEAGIGS 2dNJ Of A Sy
Custody A Our clients have access to more than 96 markets via one account and can trade any type of product including bonds, equitie

Services options and FX
A 2SS KIS aStSOGSR (2LJ Ny SR Odzad2RAlFIya adzOK & . bt tIFNRO

We provide customised equity derivative product offerings on all GCC markets extending to MENA markets
We price and trade plain vanilla equity linked options, exotic options and structured products
We were the first derivatives trading member on the Nasdaqg Dubai

Equity

Derivatives

We provide a tailored methodology and cross regional knowledge to manage and optimize client cash flows
Treasury We have a reliable and an integrated technology infrastructure platform which gives us a strong competitive advantage
We offer consistent and innovative investment management strategies including a competitive foreign exchange service
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L Company Milestones

ArgaamCapital has established an unparalleled infrastructure platform and launched groundbreaking products in record time

Argaamis admitted as a Argaamestablishes its Argaamis ranked #1 on the
member of the DIFXN@sdaq Corporate Finance NasdadPubai in April and
Dubai) department May

Raised capital of US$ 140 Argaam establishes ARISE Argaam launches its regional ArqaamCorporate Finance

million from some of the US$ 10 billion Limited Cash Equities platform advises BanKesawaron its

NBEIA2yQa Y2ailu ARetdbrdedNot@reytammrber sale of a majority stake to

institutions

Qatar National Bank (QNB)

o o 2 o0 88 o o) o oo ooo

Argaam Cayman and the Argaamestablishes its Asset ArgaamCapital launches
: DIFC MTN Note Program Management business with Research Centre in Beirut
listed onNasdagDubai) are the launch ofArgaamAlpha ;
established Fund
Argaambecomes the first Argaambecomes the first Assets Under Management
start-up firm in the DIFC to i derivatives trading member exceed US$ 100 million
obtain Category 2 ; of NasdacPubai makingArgaamone of the
authorization from the DFSA : largest regional asset
managers
I NJj | lic¥nheedis extended Argaam Research Division
by the DFSA to permit goes live and initiated
provision of Custody Services coverage on MENBased

equities
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Argaam Corporate Finance Overview

L Corporate Finance Product Offering

SellSide Advisory

We advise clients across select emerging mark

and securing strategic investors

We are experienced in executing crdssder

GN} yal OtAazya ft2y3 (K

investors

ets

in the Middle East, Asia and Africa on divestmeénts

companies in South East Asia with Middle Easfern

M&A

Transaction Support

We support stakeholders in the evaluation and
execution of their transactions through the
following services:

A High level business planning and scenario
modeling
Due diligence

We provide the following services:

presentations
A Identification of potential buyers

shows

Buy-Side Advisory

We advise on crodsorder acquisitions and
expansion opportunities within the Middle East
as well as in Asia, Africa and global emerging

A Preparation for sale i.e. valuation, marketing

A Preparation and execution of marketing road

Advisory Restructuring Fundraising
S WbsSs {Af1 w2lFIRQ tAYylAy3
|
Argaam
Corporate
Finance

A

A Valuation, fairness of opinion

A Negotiation, structuring and transaction
closing

A Project management of deal processes

Structuring Advisory

We perform the following services:

A Business and cash flow reviews

markets
We offer the following services:

A Evaluation of strategic expansion
opportunities

A Target identification, evaluation and
engagement

Capital Raising

28 FaaAAl BGAGK 2dNJ Of|A S A Recommendations for ownership and capit
requirements through: structures
A Fundraising preparation i.e. marketing
material
A Identification of potential lenders and
investors
A Preparation and execution of marketing road
shows

A Evaluation of funding and capital restructuri
options
A Debt restructuring advisory

il
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L Key Differentiators

Knowledgeable

International

A Relevant Industry ExperienceiVe focus on specific sectors most relevant to regional groups, providing us with

thorough knowledge of prevailing industry dynamics and players

A Dynamic Market AssessmentiVe have a measured view of what the future holds for these sectors and more

specifically, investor appetite

A Focus:We focus on intensive ufsont work to identify and evaluate companies as potential acquisition candidates o

LRGSYGALE 0d@SNBR 2F | odaAySaa oF&aSR 2y 2dNJ Of ASy

A StrongRegionalPresenceand International Reach Byleveragingirm-wide relationshipsacrossArqaam/ | LJA séverf

businesdines,our diversifiedand strategicallylocated shareholderbase,and our strategicrelationshipswe are ableto
deliverunrivaledaccesgo proprietarydealflow anddecisionmakers

A Deep coverageacross EmergingMarkets. Argaam Capitalis a leading world-classinvestment banking institution

focusingon EmergingMarkets with over 60 experiencedprofessionalsspreadacrossofficesin the UAE,the UKand
Lebanorandwith plansfor future expansiorinto Asia

A Mid-Market Expertise:Arqaamhas amassed a core team of experienced professionals with successful track recor

representing MNCs, global financial sponsors and-tesfpected family groups on M&A, divestiture and fund raising
mandates

A & { ¢ § 32 (nEgaamCorporateFinancespecializesn executingM&A transactionswith a total enterprise value of

betweenUS 20 MM and US$ 500 MM

A M&A Specialists Accessto a constant flow of regional and international crossborder proprietary deals provides

Argaam with an understandingof what is essentialin identifying, evaluating, executing and successfullyclosing
transactionsn emergingmarkets

A Flexible Business ModelArqgaamCorporate Finance is able to tailor sell / buy side mandates to fit the requirements

each client, by utilizing a hybrid consulting / investment banking model aimed at successfully executing transactio

A UnconflictedAdvice: Our decision to neither lend nor underwrite transactions, provides us with an ethical objectivii

based on true independence
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L Proprietary Approach to SefBide Process

A

A

Tailored Presentation to Selected Buyers

Craft a compelling storyth& YLK & AT Sa |
competitivestrengths and highlights the key attributes to
which theselected buyersvill ascribe most value

Proactively identify andddressbuyer concerns by
formulating a strategy to mitigate any issues

Targeted Competitive Sale Process

‘+

A
A
A

Number of Offers

Narrow the field of buyers to the most attractive candidates
Generate competitive tension to increase value of offers
Maximizing value by managing final bidders

Realistically
Aggressive
Valuation
Norrcompetitive Spike
Valuation Valuation

Low Value ofOffer High

TargetedProcess

A

A

A

Of A @ )A[‘{V?i' gnanaged targeted competitive sale processwill deliver maximumvalue for

the owner when the universe of potential purchasersis well defined and market
uncertaintiesdictate againstalengthyprocess
Inasshortatime aspossible Argaamwill:
o / N FG | O2YLISttAy3d ad2Ne GKFG SYLKI 2
highlights the key attributes to which selected buyers will ascribe the most value
o Narrow the field of bidders to only the most motivated parties
o Generate competitive tension to maximize the value of offers, with the mere
presence of other qualified bidders driving offers closer to the maximum feasible
bid
o Develop and communicate a position of strength from which the seller can explo
competitive tension to maximize offer value
I'NJjFFYQa LINRPOS&aa Aa FAYSR |G R$bsek @SN
prepared to pay a strategic premium for a scarce agsetd also looks to capture the
LROGSYGAlrt F2NJF WALIA1SQ 2NJ I+ KAIK OA

The entire managed process usually takes between 4 to 6 months; with indicative
offers usually having been received within the first 2 months

Keys to Achieving Premium Valuation

A

A

Executing a well designed process to maximize the number of attractive options tc
potential buyers and to reduce execution risk

5SY2yaiNrGAy3 yR STFSOUlAGBSte O2y@Se.
Y-0-Y growth
t2aAldA2yAy3a GKS O2YLIlye a | aiSe I a

organic growth and greatly improve their margins

Selling synergies to strategic and financial buyers with relevant portfolio companie
'YRSNRERGEFYRAY3I GKS &GN ASZEA @ FNING KAyl
the company

Providing details of the present management team and its expectedtpassaction
compositiong Important consideration for financial buyers
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L Proprietary Approach toBuy-Side Process

Seamless advisory services from giransaction strategy to execution focorporateand financial investors

M&A Transaction Advisory

Pre-acquisition Strategy

ﬁRATEGIC ASSESSMENT \ PARTNER / TARGEEARCH EXECUTION
A Industry map A ¢K2NRdZAK aSl NOK dzaiy3 Ot MSSkifd éxecution of transactions, both acquisitions and
A Market overview criteria to arrive at long list : divestments, through to successful completion
A Regulatory landscape A Inten_s_ive, (_:ommgrcially_ I A Develgpalternatives to trad_itional approaches to
A Review of major players sensitive discussions with valuation and deal structuring, applicalitedynamic
A Understandof backd management & shareholders and fast changingnvironments
anai?]ic,st \?vr;ich ir?\festrr?fe)nt A Shortlistof priority targets, A Design and implementation of transactions which
dgcisions will be made with transactionoriented aloAatTe 2dzNJ Of ASyuaQ NIIj dzA
A out AYy26t SRISG Y LI recommendations for each the counterparty
utcome & 2] g - LJ¢

X A Outcomeda b SE (i wah(aS LJa ¢ A Outcomed 5 S f vith @saitdbRedarget at an
of industry .
handful of potential targets

attractive valuation

I'NJJF I YQA LhRefeSensivk expelriehce in

handling the unique issues that arise M&A:

A Culturalsensitivities to the role of M&A istrategic
development

Argaam will identify and assess the best opportunities available, enabling our clients
to make informed and carefully thought out decisions

A We conduct @horough market searctusingtheO f A Sy (i d&dsoutcdlkealyS N |
candidates for acquisitions, JVs and / or commercial partnerships

A Managingan M&A process in more than one language
and acrosslistant time zones

A We are not simply market researchers and we do not rely merely on desktop
research but undertakentensive, onthe-ground, commercially sensitive
discussions with the senior management / shareholdarfspotential targets to
ascertain which opportunities are both most attractive and available

A Divergentapproaches to valuation

A Managingdue diligence in nottransparent

A Our work isaction-oriented and we deliver recommendations on the best options, environments

the likely parameters of a transaction and thmst suitable path forward A Educatinglients entering an unfamiliar jurisdiction

Ad 2 OKAYy3Té O2dzy i SNLIMAAG A S a
experience

A Ensuringi KI & RSRAOIF SRS &SyAz
resources are availabk all times to our client

A Ourrelationship driven approachsupported byproven crossborder execution
supportand coupled with &trong senior networkof key contacts adds a familiar
and personable undertone to each bside process and is designed to positively
affect the outcome of the transaction
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L Proven GlobaCoverage & CrosBorder Expertise

A Argaam Corporate Finance has a proven traekord in successfully executing crebsrder Select Ongoing Transactions
transactions across key emerging markets | Buy Side Mandates |

02S IINB LAZ2YSSNAY3I | WbSyg {Af] w2l-RSASSG16SSYy GKS aARRfS 9l
Client: Middle East logistics company

o We are currently working on a number of M&A advisory mandates across the African continm o 'S
Target: Philippines logistics company

ﬁ:‘é Client: Middle East logistics company

"Bl Target: African logistics companies
[OAWATAN} e
i E Client: Middle East logistics company
""""" Target: Kenyan aviation services
company
= Client: Singaporebased PE firm
[_TANK ] Target: UAEbased oil & gas company
- Client: Jordanbased company
MERCURY Target: Bangladesh cement company
{
v .
& \ SeltSide Mandates |
@ [__TRISTAR ]
-2
ARC _ )
3 \‘ ~ 4 [ WiSDOM ] = Client: UAEbased pharmaceutical
i ~ “%/’ distribution company
,,,,,,,,,,,,,,,,,,,,,,,,,,,,, VAULT : . Client: g/_IEtl\_Ié\bt_ased oil trading and
,,,,,,,,,,,,,,,,,,,,,,,, MURABAHA ‘ Istribution company
[ ANTELOPE ] [_XPRESS ] POSEIDON
E Client: Malaysiabased education
[ BuysSide/Jv] [ seltSide | Target Location —_— services provider
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4 Emerging Markets, Mie€Cap Focused Platform

AL BAYAN 16 March 2011 dFollowing the successful completion of the Rights Issue Besdwarns now well
ismseniimine: | G5 dz0 LAY ¢KS DFEGSél & FT2NJ ¢ NIFyal ( positioned to work towards its vision of being the leading bank in its sector. | would like
— thank Argqaam Capital whose expertise was pivotal to the successful conclusion of the
rights issu@ &atot Siswayog President Director, BanKesawan

ooty BLOOMBERG10 March 2011
G!NJFHEY 2F 5dzobA G2 1 StLI LYR2 . . _

ognber

Argaam of Dubai to Help Indonesian Banks
Find Gulfezeoy

ARABIANBUSINESS.CQW February 2011

P . "The stagnation in Western markets allows [Arqaam] to develop a golden triangle
G5dz6F AQAa ! NJjFFWENYSKGlap ! 9 &S : [Argaam] - 0

connec’Eing Middle East investors to qttractive opportunities in both African and Southea
60aAOL !aAly YIFNJ]SOade

il eyes mid-market M&A

sawan
=== BISNIS INDONES]A8 January 2011
dvb. | 2ftKesawafi: 27T

QNB kuasai 69% saham K

e KONTAN; 28 January 2011 Dubatbased regional investment bank Arqaam Capital sees growing opportunities for
Sy e ' Gv Il GFNI bl GA2y L Kesawady/{ | 2 crossborder mergers and acquisitions in the rep space, and is working on at least six
Em such deals, its head of corporate finance [Tamer Makary] said.

EXONOMIKA

= wodobinkkesn ook | VIEDIA INDONESIA28 January 2011 & ¢ KS -bortleR M&A space is seeing appetite and for the first time, the M&A market is
= i O - [ KE3AWARD{ G2 O1 t NA OS8 Wdz peing driven by rational, midap deals.”

S5 bt bt o sebesse Ry e, Dot owban i

S35 ol doeoe bk it o) i el de

THE FINANCIAL TIMES November 2010
a! TNROFY ¢KS bS6 CNBY 4y Npo LXFESNE FNB y2s LISNDSAOSR a Y2NB
managerial value to add across the Islamic corridor of countries in Asia and south along

KOMPAS; 20 October 2010 the Nile Basie ¢
AW2NREFEYALFY . dzAAyS&aan

Tamer Makary, executive director of Argaam Capital, a Dbhséd investmeribank, says
Kenya will be an entry point for Middle Easteapital seeking new directions. After the
financial crisis many familyroups pulled out of private equity funds to manage anabst

their own funds.

a! TNROF A& (MK BlakghBsays. T NB y (i A SNE ¢

10
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L Case Study Specialised Technical Services

-
\2)

A Exclusive seBide advisor tdnjazatt SOKy 2 f 2 3 &
on the divestmenbf a minority stake in Specialized Technlczﬂ

hnjazat

Financial Advisor to thé&eller

TransactionHighlights

Cdﬁ@/l-t%roﬁ% aLeCED

ITF is a BahraibasedUS$ 40 MM K I bafnglidnt venture

2011 { SNBBAOSa 06 dbased leading ITlsystemes Miegdrayor capital fund targeting Technology, Media and
divested a stake in and solutions provider ¢St S02YYdyy AOFGAZY 6actacés O
A, region
‘;»Z% ALec@a YhAy tAYAGSR LI NIySNE
. /\ )
Undisclosed Gyl Finance ‘T SEDCO

+4 Months

Argaam finalized a
0 Months
v Structured a bu5ou.t of.the company by ITF engaged +2 Weeks transaction structure,
management, having identified them as the Argaam to +2 Weeks Argaam with preferred terms Transaction Closed
preferred buyer conduct a Offered the engaged with in favour of ITF
el | difficul K .. selectively transaction to management Granted 3month +19 Weeks
v Negotlate ’Jn a ditficult market, a competitive competitive L¢eCQa [ta |and detunddia exclusivity to Definitive SPA signed at
Gl tdzk GA2y F2NI LECQ& YAY2NR( &Selksiadi | 1 ST Mdghodiilsty 3 0 feSmpiive/ A (i A Imdnagement to X+10% with favourable
offer by 10% process refusal offer of X arrange financing terms for ITF
v Finalized a mutually acceptable transaction
structure, with preferred terms in favour of our
client
v Assisted management in securing bank financing
from local lenders in Jordan
I'NJj I YQa ! RRSR =+ f dz$
vIioAfAdGe (DSKIIWROSR @IB(diziNICe)uSNJ\auAOaSWk
. - +
(multiple shareholders] K I dn@iantissues, ¢’ gna S Com |enor?ifs +4 Weeks +4 Weeks +2 Months
etc.) kp : ials: Management Argaam Argaam
’ hm;nﬁggmqear;lt Q;re\?itslg?j E]jst?nr:aasz formally negotiated an assisted
v Strong relationships across the region with direct ;. yi-aied thei{ plan indicated Increase in thoe management
access to a wide range of potential investors interest to A Information g‘rtgee;tpgtg offer to X+10% lsnezatji%ng and
. . acquire the ackage : - )
v In-house industry knowledge and previous TMT migority stake A Eong Hgst of wider seliside Ifundlng féom
transaction expertise held by ITF potential investors process) ocarienders

11
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Argaam Corporate Finance Overview

L Case StudyPT Bank Kesawan Tbk

EEE n=—|
$#QNB
Rupiah 734 billion

Rights Issue

Argaam Capital secured
Qatar National Bankas a

w{dlyRoe& .d}

g

@

1stcontrolling stake acquisition b
a Middle East based institution i
the Indonesian banking sector

A The first ever Middle Eastern investment into the
conventional banking sector in Indonesia

A The first ever controlling shareholder of an Indonesian
bank (conventional of K I dingliant)

'% Global coordination with a large number of local third

NO) .
parties consultants

A Swift and efficient Central Bank execution process

BankKesawarRights Issue Concluded

"Arqaam Capital acted as the exclusive financial adviser on this
transaction and has offered excellent service in facilitating Bank
Kesawariooking for investors.

Gatot Siswayog, President Director, BanKesawan
(BankKesawanPress Release28" January 2011)

’" BANK KESAWAN
5\1: Financial Advisor to
arqaam PT Bankesawan
800 Argaam is engaged to 3
identify a potential
MENAbased 27" December 2010
700 strategicinvestor to aDa{ LLé ¥F2[NJV GAy3
act as a Standby 15t August 2010 Rights Issue
Buyer for PT Bank )
_. 600 Kesawan planned QNB is selected as preferred partner
& Rights Issue and signs a Letter of Intent for the 15h October 2010 25h November 2010 @2
o i o
< Rights Issue Announcement of Announcement of 2@
£ 500 4 weeks after Engagement  Preparation of data room for the due aDa{ Lé¢ LI IlyaDa{ LLE¢ LXLIY AY 2
E Argaam initiates marketing diligence exercise MEVSRARETS MEWEREDETE 25" January %:_
8 of the transaction v 2011 =
o 400 . <
Rights Issue =
Completed
v,
300 ~V QNB emerge as
T T a majority 1
3 weeks after shareholderin
200 Engagement 7 weeks after Engagement 8h October 2010 22/d November 2010 BankKesawan
Argaam presents a long Argaam identifies 5 potential strategic {dzoYAaaAzy 27T BamepafaLKL ¢ Execution of Standby
list of potential strategic  investors, prepares management by Kesawan Buyer Agreement
100 investors and marketing  presentations and sets up management {doYAa&aArzy 2F 4Ctc¢é R20dzySyda a2z .ly
documents to the client  meetings Indonesia ’ | |
S T 1 O T IR " T b il il
Junl0 Jut10 Aug10 Sepl0 Oct10 Nowv-10 Dec10 Janll Febl11

BankKesawanShare Pricg
Volume of Shares Traded

12
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4 Case Study | PT Semen Batam

Argaam Corporate Finance Overview

GROUP

2010 return

acquireda stake in
<=

BOSOWR CORPORRTION

Undisclosed
Financial Advisor to the Buysg

e

Scopeof Work

V Buyside mandate for a Jordanian
clinker and cement trading company

V Market assessment and target search
across five countries in Asia (India,
China, Indonesia, Thailand and Vietnam)

V Management and execution of the
crossborder transaction process

Termsof Engagement

V Monthly retainer fees through target
search phase

V Monthly retainer fees through
execution phase

V Agreed upon % success fee based on
transaction value, subject to:

o A minimum fee value

Members of Argaam
team engaged to
identify, assess and
execute strategic

+1 month
Presentation to client
summarizing our
findings and giving
clear recommendations
to CTl on how to
proceed with the target
search and execution

A Successful execution and intense negotiation of a eross
border, buyside transaction, structured to ensure maximum ArgaamAdviseson Middle East / Asian Transaction

+1 month
Argaam approaches
the target in Indonesia
that CTl wishes to
pursue and Argaam
works closely with CTI
and the target to jointly
devise and agree upon

phases the commercial
rationale and suitable
transaction structure
0 months +3 months
Commencement of

Indonesia

target search phase to
identify credible targets
in China, India and

+1 month
Technical due diligence
and target valuation

4 NJj I YQa SELISNIA&AS Ay & doder y
transactions, including structuring, governance (sic) and the
regulatory environment were instrumental in the success of this
dealbBazenDajanic CEO, CTI Group

+3 weeks
Commencement of
financial, tax and legal
due diligence.Present
due diligence report,
analyze key issues and
offer solutions to issues
that arise on an
ongoing basis

+1 weeks
Senior management of
target arrive in Dubai
for valuation
discussion.Target
pushed for valuation of
X +16%Argaam
negotiated valuation
down to X + 5%

+4weeks
Draft term sheet and other
legal documents and
negotiations of clauses in
term sheet. Signingpf

Definitive Terms
Signed

opportunities along the

o Incremental increases to % succes$ement manufacturing

fee beyond agreed upon
transaction values

and distribution value
chainin Indig China
and SouthEastAsia

binding term sheeand
other legal documents the
terms of which are subject
to successful completion
of due diligence
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}\_‘ Argaam Corporate Finance Overview
L Case Study BWA Water Additives

N/

/N

A Senior members of Arqaam Capitsérved as both exclusive bside advisor
and principal investor on the acquisition of b&sed BWA Water Additives, a
leading global water treatment solution provider

A AwardedThe Banker | 2008 European Islamic Finance Deal of the Year

Added value by utilizing industry knowledge and regional contacts

A Advised on the structuring offa K |- tagliaint crossorder deal for a GCC

investor and project managed the deal to closure in the middle of the global
US$ 200 MM* financial crisis

2008

acquisition of BWA Water
Additives

p)

A Included an innovative Islamic finance structure

ArgaamTeama S Y 6 SAWdedYalue
A Advisor: TameMakary (ExHead of Middle East Investment Banking, Business Development Asia

V Industry knowledge and regional contacts

V Seamlessly executaniossbordertransaction

V {dzOOS&aaFdz t-6S K NIRO S RO{KKD bikdplaGt M3udsfefcPa 6

V Developed a management incentive and equity structure to balance management and investor interests

V Managed an extensive due diligence process while liaising with multiple parties

Principal: NabeelKazerooniExHead of Direct InvestmentSeerdnvestment Bank

V Employed an innovative K I NJ& Q| strlickusé - y OA y 3

V Developech management incentive and equity structure to balance management and investor interests
V Managedan extensive due diligence process while liaising with multiple parties

V Maintainedmomentum and successfultjosedthe dealin the middle of theglobal financial crisis

i
Seer.

Acquisition of BWA Water

l RRAUADSa

CompliantTransaction

2008

TheBanker @/

DEALS The Banker Awards

OF THE

YEAR
20009

European Islamic
Finance Deal of the

Year

Ay

*Source:SeeraPress Release (dated 30/11/2008)
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